
Annual Rate  
Growth Strengthens

After nearly three years of negative annual rate 
growth, advertised rates are showing renewed 
strength, indicating strong demand. Nearly all of 
the top 30 self-storage metros recorded stronger 
annual growth in September than in August. 
Nationwide, advertised rates increased 0.9% year-
over-year in September - up from 0.3% in August 
and 0.1% in July. 

Advertised rates declined 0.7% from August to 
September, consistent with the end-of-summer 
slowdown seen over the past few years. However, 
this decrease was notably smaller than in previous 
years, when rates fell 1.2% in 2024 and 1.5% in 2023, 
suggesting this seasonal trend may be softening. 
Same store rates fell month-over-month in 23 of 
the 30 top metros, though 27 of those metros saw 
a decline that was smaller than that seen in 2024.

Climate Controlled Units and REITs 
Continue Strong Performance

Advertised rates for non-climate controlled units 
(NCC) increased year-over-year in 19 of the top 
30, while climate controlled (CC) units saw growth 
in 24 of these metros. Nationwide, the advertised 
rates for NCC rates increased 0.7% year-over-year, 
a sharp turnaround from the negative growth seen in 
August and July. Despite this, CC units continue to 

outperform, posting year-over-year growth of 1.5%.  
REITs continue to pursue aggressive rate growth - 
and it appears to be paying off. They outperformed 
non-REIT competitors with a remarkable 2.6% year-
over-year increase in advertised rates, compared 
to just 0.1% for non-REIT competitors. Notably, this 
was the first September to show year-over-year 
growth for non-REIT operators since 2022, another 
clear sign of market recovery. 

Development Pipeline Cools  
as Market Rebalances

Following the development boom of recent years 
- which peaked in the summer of 2023 - the 
construction pipeline is showing signs of a healthy 
slowdown. Over the past 36 months, new deliveries 
have added 9.4% to the nationwide self-storage 
supply, with 2.7% of that coming in the last 12 
months alone.

As of September, 52.5 million net rentable square 
feet are under construction, down from 63.3 million 
a year ago. Nationwide, 702 properties are currently 
under construction, with an additional 1,909 in the 
planning stages. The share of existing net rentable 
square feet under construction declined to 2.6% 
in September, down 0.1% from August, further 
underscoring the gradual cooldown of development 
activity. 
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769 CO RD 1435 CULLMAN, AL 35058

STOREEASE 
SELF STORAGE

303 UNITS

40,400 NRSF

305 W ROBERT WEIST AVE, CLOVERDALE, IN

STARDUST 
STORAGE

232 UNITS

39,410 NRSF

229 N BEACH ST, FORT WORTH, TX

U-STOR-IT 
WAREHOUSING

247 UNITS

43,000 NRSF
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Alec V. Miller brings more than a decade of distinguished 
experience in commercial real estate, having successfully 
navigated over $500 million in transactions across brokerage 
and principal investment roles. His career reflects a consistent 
pattern of building high-performing teams, scaling operations, 
and driving exceptional growth in competitive markets. 
Beginning at Colliers International, he played an instrumental 
role in establishing what has evolved into the Columbus Retail 
Team, gaining deep expertise in retail real estate dynamics 
and demonstrating his ability to build specialized platforms 
from the ground up.

Transitioning to the principal side, Alec joined Schiff Capital 
Group as Vice President of Real Estate, where he managed 
their co-general partner platform, identifying and structuring 
joint ventures with premier operators throughout the Midwest 
and Southeast. Most recently at Passov Group, he contributed 
significantly to establishing their Central Ohio presence 
and market positioning. Working collaboratively with the 
leadership team, he helped drive impressive growth, with 
transaction volume increasing from $6 million in 2022 to $75 

million in 2024; a more than 12-fold increase that reflects 
his contributions to business development and operational 
execution.

Throughout his career, Alec has developed a passion for 
organizational development, particularly in building teams and 
creating systems that enable them to thrive. He understands 
that sustainable success requires more than individual deal-
making—it demands thoughtful recruitment, comprehensive 
training programs, and supportive infrastructure that 
empowers professionals to reach their full potential.

In his current role as Vice President of Sales, Alec leverages 
this philosophy to strengthen the brokerage team through 
strategic recruiting and structured training programs. His 
hands-on experience as both broker and principal allows 
him to mentor team members with practical insights on deal 
structuring, negotiation, and market positioning, making 
him an invaluable asset in driving organizational growth and 
professional development.
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